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1. Publication of Case Study Compilations for Management That is Conscious of Cost of Capital and Stock Price
(December 2025)

(1) Published “Case Studies of Companies’ Initiatives Toward Issue Resolution

€ TSE conducted interviews with 6 companies that have overcome challenges commonly faced by many companies—
such as changing mindsets / spreading awareness within the company, and identifying and effectively using cost of
capital—and compiled their initiatives and processes.

Case Studies of Companies’ Initiatives Toward Issue Resolution (Excerpt)

(2] Costod

Case #1: ITOKI CORPORATION (7972) el

Introduction: Purpose of the Case Studies and How to Use Them

Spreading “investors’ perspectives” within the company as the foundation for reforms
# This publication is a collection of case studies of the initiatives of listed companies that successfully resolved the issues that Following two-way dialogue with investors, the company crafted its PBR improvement stary and won their confidence
they faced when facilitating “management that is conscious of cast of capital and stock price.”

# We hope that the management, IR staff, and planning departments at listed companies will use the case studies as a reference

to gain insights into and specific approaches to resolving the issues at their companies. Est.: 1890

Mke.: Prime (7972)
222 [TOKI ITOKI CORPORATION o s
sy Sub-Index: TOPIX Small
# The table of contents (p. 2) shows each company studied and the key issues that it faced. Please read the case study of the o ub-index mal
company that faced similar issues to yours. https://www.itoki.jp/en/ No. of Employees: 3,957 (Group), 2,427 (Parent)
8 (As of Dec. 31, 2024)

(Ref.) Key Issues Faced by Companies
(Rek) L

(1] Changing Mindsets / Spreading Awareness Within the Company 12) identifying / Effectively Using Cost of Capital |
The o no

The company calculated its cost of capital using CAPM, but . PBR [x] Size of Circle: Market Cay
it is oo low. A sales-for-sales’-sake mentality and a mindset that “the 25 4 ”

i
) | 2005 e
market determines a stock’s price” had firmly taken root i

15 4 i 2024

5
(4) Information Disclosure That Is Well-Received by Investors

The comj
under cor

iatives that are
t they will meet

s difficult for the is began to grow under the leadership of the
investors 1 2 in 2022, and the company began
3 it in col

to account.

(2) Published “Examples of Initiatives That Were Well Received by Investors (2025 Edition)”
€ In the 2024 published edition, 56 companies (Prime: 43 companies, Standard: 13 companies) were presented.

® In the 2025 published edition, 33 companies (Prime: 21 companies, Standard: 12 companies) were presented as
recent initiatives.

= In the 2025 case studies, there is a growing number of examples in which companies set out clear policies on
balance sheet management and cash allocation to optimize the use of management resources, as well as examples
where they continue to refine their initiatives through ongoing issue analysis and dialogue with investors even
after their initial disclosure.
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2. Publication of Examples of Initiatives by Growth Market-Listed Companies

‘December 2025)

€ For 11 companies, presented examples of initiatives that were well received by investors due
to the initiatives meeting investors’ expectations for Growth Market-listed companies

Investors’ Expectations for Growth Market-Listed Companies
(Mindset of Executives Who Are Not Aligned with Investors’ Expectations )
(Published in Sep. 2025)

Examples of Initiatives by Growth Market-Listed Companies
(Published in Dec. 2025)

Introduction—Purpose of This Document and How to Use It
—

Overview of Investors’ Expectations for Growth Market-Listed Companies

—— :
% This document is a compilation of examples of initiatives that investors have evaluated as effectively meeting their
s . s sge oo Py . i fe h M: -l k fr he
@ In the course of advancing its initiatives for the Growth Market, TSE has exchanged opinions with market stakeholders, ::;‘;:"d':':,"' Cemalnms e sirre e s e T L= E D T e
including institutional investors (approx. 100 companies) and most of the Growth Market-listed companies (executives # Its purpose is to serve as a reference for executives, IR personnel, planning departments, and other related parties at
(mainly CEOs and CFOs) at over 200 companies). companies listed an the Growth Market as they promote “management that strives for high growth.”
e ! it vl

9 Based on their feedback, TSE has summarized Investors’ Expectations for Growth Market-Listed Companies(*) and the
Mindset of Executives Who Are Not Aligned with Investors’ Expectations in the table below.

Step L. Understand investers’ expectations Step 2. Look inta and refine initiatives

ack titut

23 T e T I Rnorto axamplesof I atves that et
Executives’ mindset that is not aligned with Investors’ expectations for 55 and the executives’ mindset, and review your
investors’ expectations Growth Market-listed companies company's infuatives

initiatives for high growth

Chapter 1 Chapter 2
Sales and profits are steadily growing, but this is not We want companies to present a vision and strategy that Investars’ Expectations for Examples of Inltiatives by Growth
# 1 reflected in the stock price and investors are not being inspires i in the inability and of ..Paged Growth Market-Listed Companies.
rewarded growth

: Retail 1Ll
w TRIAL Holdings, Inc. (1/3) 141A ) Trade !rx
equity story

(
s Growth performance has been broken down by category and linked to strategy and competitive
At this stage of growth, what we expect from companies is Page6 advantages. The intended use of funds raised through the IPO is clearly disclosed, and the post-financing
4 growth story is well defined. Such analysis and explanations help to enhance investor confidence and

We want companies to present a concrete and compelling Pages

Investors perceive capital increases as dilution, so fund
raising causes the stock price to fall
Investors demand shareholder returns, so if dividends are
not increased, they will not invest

Since losses are not well-received by investors, companies
hesitate to invest make growth investments

Growth has stalled, so we will aim for a path toward
expansion in the same manner as usual

growth investment rather than dividends

| improve corporate valuation.

We want companies to make growth investments without being Page 7 .
overly concerned about short-term losses | Wdisimanoxucuaosnn fSES

We want companies to rebuild their growth strategies, including Page8 =

inorganic growth strategies such as M&A 2 |
ot
2 : Wi t ies to target i t ited to thei wth ° =
SHoRire o 1 s St el ¥ 04 S Stage and conductefectve information discosure and i -#95¢ 9 o
Market, putting effort into disclosures is pointless 8 actvities s i 2R CEROAS AN, S a R Ty LT b

A ASES [BEN, A8 SN A% SE )

..Page 10

# 7 Investors dislike downward revisions, so it is better to avoid Continuous disclosure of growth targets, KPIs, and their
disclosing eamings forecasts if passible progress will build investors’ trust
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Link to Document (JPX Group website) : https://www.jpx.co.jp/english/news/1020/20251226-02.html
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